
Regret is a terrible thing.  It haunts us in the middle of the night, often when we least expect it, and can 
keep us awake for hours wondering: “what if . . .?”  It’s my goal to help you sleep well at night, with the 
peace of knowing you can live a life of your choosing. The problem is we’re human. Fear and greed are 
part of our DNA.  They’re the very characteristics that have allowed us to survive and thrive as a species.  
They’re also the same emotions that make us bad investors.  They tend to creep into our minds when we 
experience market volatility and can wreak havoc on an otherwise well-disciplined and thoughtful 
long-term plan to build wealth.
You’ve received my communications illustrating the long-term gains of the stock market, despite occasional 
setbacks. As a reminder: On January 2, 1980 the S&P 500 closed at 106.  As of June 30, 2022, the S&P 500 
closed at 3,785.  The average annual rate of return was about 11% during this time period, which happened to 
include:

*Source: Vanguard Notes: Figures for corrections and bear markets based on MSCI World Index from January 1, 1980 through December 31, 1987, and the MSCI AC World Index 
(price return) from January 1, 1988 through December 31, 2020.  Number of recessions based on S&P 500 Index (price return) from January 1, 1980, through December 31, 2020. 

• 19 corrections (declines of 10% or more)*
• 10 bear markets (declines of 20% or more, at least two months long)*
• 6 recessions (declines in economic conditions for two or more successive quarters)*

MINIMIZING LONG-TERM REGRET 

I view my greatest responsibility not as insulating you from short-term market volatility 
(by now you know that it’s an inevitable part of investing and the price we must pay for the 
possibility of higher equity returns over time), but rather to minimize your long-term regret. 
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Our investment policy is built to capture the stock market’s long-term returns by also riding out its 
occasional declines.  We cannot let short-term market volatility impact your long-term investment strategy 
which we’ve carefully aligned with your individual financial planning goals. 
Yet we turn on the financial news, get a whiff of the fearmongering and the next thing you know there’s 
temptation to jump on the gloom and doom bandwagon. I will remind you that financial journalism often 
focuses on the negative. It’s my job to help you stay focused on the big picture.  We have a plan to get 
through difficult times and always stay focused on your goals.  I am here for you every step of the way to 
help you find peace and prosperity.



Budgeting is a dreaded exercise, right up there with root 
canals and calling Comcast for customer service. 
However, understanding inflows versus outflows is a 
critical element in the foundation of building an effective 
financial plan. 

EMPOWER YOURSELF DURING 
CHALLENGING TIMES BY CONTROLLING 
WHAT YOU CAN CONTROL . . . YOU

INFLOWS – OUTFLOWS = FREE CASH FLOW 

PAY YOURSELF FIRST

I encourage adopting a ‘pay yourself first’ mindset that 
treats saving and investing as a fixed expense instead of 
an afterthought for what’s left over each month.  This is a 
disciplined way to build wealth over time. 
During inflationary periods, monitoring spending is an 
actionable activity that can help bring awareness to your 
financial well-being and empower you to make better 
financial decisions.  

During the accumulation phase of life (working years), 
inflows should exceed outflows if we are appropriately 
building wealth for the future.
During the distribution phase of life (retirement), outflows 
may exceed inflows, which is why it’s important to make 
good decisions during the accumulation phase: so there’s a 
portfolio of assets to draw upon during retirement. 
Regardless of the life phase, inflows are generally not 
variable without a significant lifestyle change or impetus 
(job change, change in marital status, inheritance, windfall 
etc.)   Fortunately, we can control the outflow half of the 
equation. 
Evaluating outflows means dividing all expenditures into 
two categories: fixed and variable.
Fixed expenses are those that are consistent each month 
such as mortgages, vehicle payments, utility/cable/internet 
bills, and insurance premiums.  Evaluate the percentage of 
your outflows that are fixed to determine if changes, like 
downsizing or canceling subscriptions, need to be made.
Variable expenses are those that change month to month 
and might include personal care, shopping, dining out, 
gifts or vacations. Such expenses are sneaky because they 
often arise seasonally (e.g., gifts in the summer for wed-
dings or graduations and in the winter for the holidays).  
It’s important not to neglect variable expenses when evalu-
ating outflows.



FEATURED IN 
 

I generally meet with a new client in my office, 
which is a true expression of my personality. 
Along the back wall, you’ll see a photo collage 
of meaningful milestones, events and symbols 
of my life. This also creates the perfect back-
drop for virtual meetings if need be.

After an initial discovery meeting, I like to 
move to the building’s conference room. This 
is also the location for collaborating with 
centers of influence such as estate planning 
attorneys, tax advisors, insurance experts, etc. 
given the large conference table and techno-
logical integrations. In contrast to my office 
where I seek a more personal expression of 
myself, the conference room is simple and 
clean, allowing the conversation and content 
to be the primary focus.

— Nicole Gopoian Wirick, JD, CFP, President 
and Financial planner, Prosperity Wealth 
Strategies, Birmingham, Michigan 

As FPA of Michigan’s Women & Finance Knowledge Circle Chair, I had a 
wonderful day partnering with the golf professionals at Birmingham Country 
Club and our generous partners to empower women in finance to say “YES” to 
a charitable or business golf outing.



RETIREMENT DAILY GUEST CONTRIBUTOR: NICOLE GOPOIAN WIRICK The pandemic taught us 
many things. We learned about humanity at large, one another, and ourselves. Sadly, some people learned 
that their marriages were untenable. The lines between work and home blurred as couples were ‘cooped 
up’ for extended periods of time, often in very close quarters. The restrictions created tension as many 
households struggled to juggle business and personal obligations, exacerbated by the possibility of chil-
dren’s remote schooling. If you, or someone you know, are facing a divorce, here are a few portfolio and 
planning considerations to help you navigate the process. Please don’t hesitate to call me to discuss the 
implications on your financial plan. 

TheStreet Article: https://www.thestreet.com/retirement-daily/your-money/finan-
cially-navigating-a-divorce

Do you know anyone facing a 
post-pandemic divorce? 

Please share my article in the TheStreet.
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READ MORE PRESS ON MY WEBSITE! VISIT PROSPERITYWS.COM

DISCLOSURE: Prosperity Wealth Strategies is a state registered investment adviser.  Information presented is for educational pur-
poses only intended for a broad audience.  The information does not intend to make an offer or solicitation for the sale or purchase 
of any specific securities, investments, or investment strategies. Investments involve risk and are not guaranteed.  Prosperity Wealth 
Strategies has reasonable belief that this marketing does not include any false or material misleading statements or omissions of facts 
regarding services, investment, or client experience. Prosperity Wealth Strategies has reasonable belief that the content as a whole 
will not cause an untrue or misleading implication regarding the adviser’s services, investments, or client experiences. A copy of the 
ADV 2A can be delivered via email upon request to nicole@prosperityws.com.  Past performance of specific investment advice should 
not be relied upon without knowledge of certain circumstances of market events, nature and timing of the investments and relevant 
constraints of the investment.  Prosperity Wealth Strategies has presented information in a fair and balanced manner.  Prosperity 
Wealth Strategies is not giving tax, legal or accounting advice, consult a professional tax or legal representative if needed.  Prosperity 
Wealth Strategies may discuss and display, charts, graphs, formulas and stock picks which are not intended to be used by themselves 
to determine which securities to buy or sell, or when to buy or sell them. Such charts and graphs offer limited information and should 
not be used on their own to make investment decisions. Consultation with a licensed financial professional is strongly suggested. © 
2020 Prosperity Wealth Strategies    Photo credits: Laurie Tennent, Chris Ward, Unsplash: annie-spratt, tim-mossholder, sasha-freemind

As always, it’s my pleasure to help you 
achieve peace and prosperity!


